
“If you want to go fast go
alone, if you want to go far go

together!”

Favorite Hobbies: Spending time
with family/friends,
Traveling/Exploring,  Fitness/Sports

Why Ant Media

HEAD OF SALES 
Trent Spratlin

My core mission is simple: to build a high-performing revenue engine that takes Ant Media from great
technology to a dominant player in low-latency streaming.
I’m here to open new markets, land meaningful enterprise deals, and create multiple paths to
revenue, whether that’s direct sales, partnerships, or our cloud platform. Most importantly, I want to do
it in a way that aligns the whole team, leverages our recent innovations like AI and MoQ, and builds
something sustainable, not just quick wins.
In short, I’m here to turn our technical strengths into real business momentum

The most exciting trend in streaming media right now?
We’re not just streaming video anymore...  we’re making it smart in real time. Object detection,
automated moderation, instant subtitling, personalized content, and real-time analytics… all
happening during the live stream itself. The reason it’s so exciting is it completely changes the
economics. It turns live video from a cost center into a high-margin, intelligent product that can drive
new revenue through ads, commerce, or better user experiences. That’s the biggest shift happening in
our industry right now.

Bio

Core Value | Growth MindsetFor more than 20 years, I’ve worked at the
intersection of streaming, SaaS, and monetization
strategy — helping companies scale revenue,
optimize platform architecture, and position for
long-term growth. Gaining extensive experience
along the way.  
I was honored to be named Salesman of the Year
at Kaltura.  
Additionally, I established one of the first
cryotherapy medical spas in Atlanta, Georgia.

You can't have growth without change 

https://www.linkedin.com/in/trentspratlin/

